LIFELINE CALL

I. Why

1. Show the new Distributor how to do a 3-way (break ice)

2. Get the new Distributor comfortable talking with their upline

3. Excites the upline and identifies new Leaders

4. Educates the new Distributor and the new Sponsor

II. Tips


1. Train on a proper introduction

2. Teach how to edify the Upline and the new Distributor 

3. Do not talk 

4. If asked take 30 seconds

III. How

1. Build rapport

2. What do you like best about our business?(self talk)

3. What is your why?

4. Share your why (have fun and make money)

5. Edify the Sponsor

6. Build for the next event

7. Give your contact information and invite them to call you
